wakacje
gumka do Scierania
ciezarowka
winda
bagaznik samochodu
parking
apteka
grafik
autostrada
metro
ciastko

kod pocztowy
paliwo

kino

stodycze
$mieci

parter
suwak

poczta
adwokat
mieszkanie

1. Translate:

2. Find American words and phrases from the following. Put A next to

1. "Shall we go now?
2. "Should we go now?”

3. color
4. honour

them.
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12.
13.
14,
15,
16.
17.
18.
19.
20.

. labour

. center

. metre

. cinema

. behavior

monolog
defence
license
dreamed
Jumper
sneakers
soccer
store
college
holiday
trousers

Toefl listening practice

1. The Sapir-Whorf Hypothesis

LISTEN

. What is the topic of the lecture?

. If certain words don't exist in your language, there's a reason

. The idea that language affects our experiences

. How linguistic relativity shapes the way we think

. You can predict what someone is thinking based on their language
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2. Why does the professor talk about the word ‘ambivalent'?

=]

. To prove that linguistic relativity is a viable hypothesis
b. To provide an example of linguistic relativity
c. To argue that linguistic relativity is not an accurate hypothesis

d. To further explain the concept of linguistic relativity

2. Foot-in-the-door Technique
LISTEN

1. How did Freedman and Fraser demonstrate the foot-in-the-door
technique?
a. By observing teens asking for something small, then later making a
larger request
b. By observing that participants who would agree to place a small
sign in their yard who would later agree to put a larger sign in their
yard
c. By convincing people to buy additional features when purchasing a
car
d. By suggesting people to buy more expensive data plans for their
new phones

2. Why does the professor say this? "How would a store owner use the
foot-in-the-door technique to sell you an expensive product?”
a. To ask the students if they know how to sell an expensive product
b. To emphasize that foot-in-the-door technique is used to sell
expensive products
c. To show the students he is not completely sure how to use the
technique
d. To introduce a relevant example of foot-in-the-door technique
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