Select Reading 2

CHAPTER 14 - CONVERSATIONAL BALL GAMES

PART A: Vocabulary

Complete the chart below with the opposite of each of the phrases listed. Use the prefixes in-, ab-,

dis-, and im-.

Phrases

Opposites

Example: a responsible decision an irresponsible

decision

1. aformal occasion

2. an appropriate remark

3. anormal day

4. an agreeable meal

5. aproper invitation

PART B: Language Focus

Read each of the sentences below. After each sentence, write factual conditional, future conditional,

or neither.

Example: If Anne gets angry with Jim, she apologizes to him. factual conditional

1. IfIplay tennis with my brother, he always wins.
2. If you take lessons, you'll improve at tennis.

3. If we hear a funny joke, we always tell each other.
4. He requested a song and the band played it for us.

5. IfI'had alot of money, I'd buy a house on the French Riviera.

Instructor: Nguyen Giang, MA

Phone: 0972501808

uaLIVEWORKSHEETS



Select Reading 2

PART C: Comprehension

1. The author say that a Western-style conversation 1s like..........c..c.e... ?
A. making coffee
B. a game of tennis

C. passing ball

2, What happened when the author used her Western conversational style to speak Japanese?
A. the others would look in friendly and good way.
B. conversational topic become more interesting.
C. conversational topic would come to a halt.

PART D: Reading comprehension

Read the passage and answer the questions that follow.

The Art of Arguing

[t’s a fact that most people don’t like to fight. It is just human nature to want to avoid a
confrontation. However, throughout our lifetime, there will inevitably be situations where we are called
upon to defend our opinion on a topic against someone else’s.

Argue Skillfully

The ability to take a stand, and skillfully present your point of view is a fundamental skill that will
help you in business, as well as other aspects of life. You may win some arguments, you may lose—
more often than not, you will come up with a negotiated agreement. But how you present your case and
yourself, regardless of the outcome, will leave a lasting impression of who you are as a person and a
leader.

Be Prepared

The first thing to remember is to be prepared. If you feel strongly about a topic, know it well. Take
special measures to get the relevant facts and find out as much about the topic as you possibly can.
Preparation is the only aspect of an argument or negotiation over which you have total control. You can
never control what actually happens during an argument, but being prepared can help you stand on firm
ground.

Know Your Opponent

In any serious discussion, it is not enough to simply understand your own point of view. It is
equally, if not more important, to understand and never underestimate your opponent. It is important to
understand that your opponent feels about his opinion as strongly as you feel about yours. Do not put
down your opponent’s ideas. Show politely that you understand, but that your opinion is different.
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Listen Closely

Throughout an argument, it is important to listen. Listening carefully and asking relevant questions,
shows that you are truly involved in the discussion and allows you to receive important information that
will eventually lead to an outcome. Be sure to listen with an open mind, even if you believe the other
side is taking a ridiculous position.
Keep Cool

Always keep your emotions under control. When arguments get emotionally heated, both sides tend
to lose control and the discussion process breaks down. No matter how intensely you feel about a topic,
keep a calm voice. Sometimes it may even help to take a deep breath and count to ten.
Know When to Stop

Finally, accept the fact that some arguments do not have a clear-cut outcome. Know when enough
is enough, and simply agree to disagree.

Remember these simple tips the next time you are confronted with an argument, and you may just
come out on top.

1. The reading is primarily about :
how to stay calm in an argument
B. how to avoid arguments

C. how to argue effectively

D. why people don't like to argue

>

2. Which heading is about knowing about your topic before you begin?
A. Be Prepared
B. Know Your Opponent
C. Listen Closely
D. Keep Cool

3. Which heading is about keeping your emotions under control?
Be Prepared

Know Your Opponent

Listen Closely

Keep Cool

oow>

4. Which heading is about understanding the other side of the argument?
A. Be Prepared
B. Know Your Opponent
C. Listen Closely
D. Keep Cool

5. Which aspect of arguing is the only one over which you have total control, according to the reading?
A. Your emotions
B. Your opponent
C. Negotiation
D. Preparation
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